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1989 Challenger 601-3A ER

	Serial Number
	5046

	Registration
	N426PE

	Total Airframe Time
	8180 (as of March 2, 2009)

	Total Landings
	4920

	Engines
	“On Point” GE Program

Left: 2166 SMOH

Right: 2166 SMOH

	APU
	6,668 Hours Total Time (on MSP)

	Avionics
	Communications: Triple Collins VHF-22D (8.33 mhz)

Air Data Computer: Dual Honeywell AZ-810

High Frequency Communications: Dual Collins HF-9000 w/Selcal

Radar: Honeywell Primus 870

Emergency Locator Transmitter: Artex 406 Sat ELT

Navigations: Dual Collins VIR-32

Distance Measuring Equipment: Dual Collins DME-42

Autopilot: Honeywell DFZ-800

Lightning Sensor: Honeywell LSZZ-850

Flight Management System: Dual Honeywell NZ-2000 Version 6.0 w/ AFIS

Flight Phone: Magnastar 2000

Automatic Direction Finder: Dual Collins ADF-462 

Transponder: Dual Collins TDR-94D – Mode S

Electronic Flight Instrument System: Honeywell 5-Tube EZ-815

Laseref: Triple Honeywell Laseref III 

Traffic Collision Avoidance System: TCAS II with Change 7

Enhanced Ground Proximity Warning System: Honeywell MK-V

	Inspection Status
	· Complied with 60 & 120 Month Inspections 3/2009

· Fresh 60 month Nose & Main Gear Inspection 3/2009

· Honeywell Avionics Protection Program (HAPP)

· APU MSP is $83.71 per hour per month

· On Points Buy-in at HSI is $110,448.01 per engine (2008 $) 

· On Points Buy-in at overhaul will be $457,713.15 per engine (2008 $)
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	Additional Equipment
	· Extended Range Fuel (ER) 

· FM Immunity

· Reduced Vertical Separation Minimum Compliant 

· Pulse Light Recognition 

· RNP -10

Trade-Up To A Long-Range Aircraft?

If you ever thought about trading-up to a long-range business jet capable of non-stop service to Europe, the Caribbean or Central America, now is the time to act. At Fairway Aviation Group, we’re offering an exquisitely maintained Challenger 601-3A ER. The owner is eager to trade-down to a mid-size cabin aircraft and is realistic about today’s market conditions. All opportunities will be considered. 

This wide-cabin aircraft is both spacious and practical, and includes a pressurized cargo hold that can be accessed in flight. 

Key features of this Challenger 601-3A ER:

• Wide-cabin room

• Part 135 Ready

• Fresh 60 & 120 Month Inspections c/w 2/2009

• Accommodates 10 passengers + 2 crew

• Six leather club seats and neutral tone interior 

• Four-place divan converts to full-size bed

• Upgraded forward S galley with microwave

• Luxurious enclosed aft lavatory with vanity

• Forward and aft monitors

• Full entertainment system

• Airshow

• Multiple 110 volt AC outlets

• Heated and pressurized cargo hold (115 cu ft internal)

• High speed cruise: 470 kt (540 mph)

• Certified ceiling: 41,000 ft

• Range: 3,000 nm with full payload

• Avionics: All-digital Honeywell EFIS including weather graphics; Enhanced EGPWS  with windshear; Triple Inertial Reference System; TCAS II Version 7.



	Interior
	Ten passenger FIREBLOCKED (FAR Part 135 Standards) interior completed in Tan leather and a neutral-tone interior combine to offer understated elegance, and the four-place divan pulls out to a full-size bed. Extensive amenities include upgraded forward “S” galley, luxurious aft lavatory, complete entertainment center, Airshow, and multiple 110 volt AC outlets in the galley, cabin and lavatory.  Completed in 2006.

	Exterior
	Overall Matterhorn White with Burgundy and Tan stripes.  Completed in 2006.  


	[image: image1.jpg]



	[image: image2.jpg]




	[image: image3.jpg]



	[image: image4.jpg]





Specification subject to verification - Offered subject to withdrawal or prior sale.
Fairway Aviation Group specializes in the buying and selling of business aircraft for discriminating clients worldwide. Our professional, client-focused approach is unique and involves the use of new technologies to bring buyer and seller together – wherever in the world they may be. With 10+ years of industry experience and the advantage of real-time information regarding the current aircraft market, we can accurately value the aircraft being bought or sold and complete a successful transaction in the shortest possible time.   

